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Meet DAMALI PETERMAN, sought-after lawyer,
mediator, negotiator, educator, and speaker with nearly

20 years of experience in the alternative dispute resolution
field. She is the founder and CEO of Damali Law and
Breakthrough ADR. Peterman is an adjunct professor at
Howard University School of Law, a Tory Burch Foundation
Fellow, and a Goldman Sachs 10KSB alumna.
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“My goal is to write a book that's applicable for all . .. a tool for
historically disenfranchised negotiators whether they find themselves
at a car dealership, with an employer, or resolving life’s daily conflicts.”
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